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Looking for a new challenge? 
Deldo Autobanden (Antwerp, Belgium), one of the leading tyre wholesalers in Europe, is looking for new sales talent. 

Deldo is distributing all the main brands including several exclusive private brands. 
In the 2006 Deldo realised a total turnover of aprox. 250 million euro and sold more than 6 million tyres.

Currently, we are reinforcing our commercial teams in order to drive our growth.
 

SALES MANAGERS (located in Antwerp, Belgium)
	 Job description: It is your priority to develop and manage our business in a speci�c area/market. 
	 You initiate new contacts and build relationships, closely following trends and market developments. You will have a wide portfolio of existing 
	 customers, and also a focus on prospection. You are responsible for the total work�ow, including administration, ordering and after sales from your 
	 o�ce in the Antwerp harbour.
 

	 Pro�le: You have completed your formal business education with possibly a �rst commercial experience. You are a native speaker of the speci�c 
	 language. You plan and organise your e�orts independently and reporting / communicating directly to the sales director. 
	 You are looking for a new (abroad) challenge and would like to live in Antwerp.
 

	 O�er: A challenging business opportunity, with a rare combination of independence and responsibility, that allows you to have a real impact on the 		
	 market and the business results. Structural support from a highly experienced (family) organisation with a dynamic and future orientated atmosphere. 
	 A remuneration package in line with your education / experience, completed with extra bene�ts (including assistance to �nd appartment in Antwerp).

Please send your curriculum vitae and motivation by e-mail: jobs@deldo.com 
For more information please visit our website or contact Mr. Stani Delcroix (Sales Director) by phone +32 3 544 49 19.


